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Customer Benefit

 Proven solutions/services of SAP Automotive Consulting

 Solutions already running productive at several customers

 Solutions and documentation are available in German and English

 Prompt implementation possible

 Defined timeframe for implementation

 Exact calculation of implementation cost. Implementation for fixed price

 6 months of free follow up care operations for bug corrections starting at 

the date of installation within the development landscape. Afterwards 

chargeable consulting support starts

 No additional ongoing costs (i.e. maintenance cost)  

Time

Cost

Solution
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Motivation

To show the delivery schedule behavior from the customer to the sales 

employee/MRP controller more transparently! and timely, different reporting is 

available and could be used for: 

 Early identification of varying incoming orders and timely adjustment in 

production planning or purchasing area.

 The control of the degree of flexibility that had been negotiated with the 

customer

 As evidence or discussion basis with the MRP controller from the customer side 

(Objection, takeover of costs for special transports, introduction of additional 

production shifts,…)

 Analysis for increasing/reduction of release quantity under limit of tolerance 

 Monitor the release changes regarding to discontinued parts 

 For cross scheduling agreement reporting to analyze production group

 As a possibility of matching with planed requirements (planed figures of 

turnover, sales and operations planning)
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Function Overview (I)

Selection

 Comparison of Delivery Schedule/Delivery Schedule or JIT Delivery 
Schedule/JIT Delivery Schedule or current Delivery Schedule/current JIT 
Delivery Schedule

 Comparison of different releases e.g. current release with release from the 
history or two release from the history

 Comparison of n(>=2) generations of releases 

Overview List 

 Cumulated view of the differences from the JIT/Delivery Schedules per 
scheduling agreement for each period

 Cumulated view of the differences from the JIT/Delivery Schedules per 
material/scheduling agreement for each period (same material is used in 
different scheduling agreements)

 View of the delivery schedule details

 Start further analysis

 Output result online / in background (e.g. printing everyday the deviation above 
the limit of the tolerance) 
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Function Overview (II)

 Release quantity per day

 Release quantity per week

 Release quantity per month

 Cumulative released quantity per day

 Cumulative released quantity per 

week

 Cumulative released quantity per 

month 

 Deviation released quantity per day

 Deviation released quantity per week

 Deviation released quantity per 

month

 Deviation cumulative released 

quantity per day 

 Deviation cumulative released quantity 

per week

 Deviation cumulative released quantity 

per month

 Deviation Released Quantity regarding 

Cumulative Received Quantity per 

week

 Deviation released quantity per day in 

percentage 

 Deviation released quantity per week in 

percentage 

 Deviation released quantity per month 

in percentage 

 Deviation with tolerance settings
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Function Overview (III)

 Comparison planned requirement of  

scheduling agreement item per week

 Comparison planned requirement of 

scheduling agreement item per month

 Comparison planned requirement of 

material per week

 Comparison planned requirement of 

material per month

 Comparison planned requirement of 

material group per week 

 Comparison planned requirement of 

material group per month

 Release generation release quantity per 

day (tabularly + graphical)

 Release generation release quantity per 

week (tabularly + graphical)

 Release generation release quantity per 

month (tabularly + graphical)

 Release generation cumulated quantity 

per day (tabularly + graphical)

 Release generation cumulated quantity 

per week (tabularly + graphical)

 Release generation cumulated quantity 

per month (tabularly + graphical)

 Release generation release quantity 

difference per day (tabularly + graphical)

 Release generation release quantity 

difference per week (tabularly + 

graphical)

 Release generation release quantity 

difference per month (tabularly + 

graphical)
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Selection (I)
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Selection (II)
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Overview – Release Quantity (Week)
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Change Layout
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Further Analysis
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Release Quantity (Day/Week/Month)
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Cumulated Quantity (Day/Week/Month)
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Deviation Released Quantity (Day/Week/Month)
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Deviation Cumulated Quantity (Day/Week/Month)
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Deviation Released Quantity regarding Cumulative 

Received Quantity (Week) – Calculation quantity

 The deviation released quantity would be cleared with the deviation of the cumulative  

received quantity (CQ) in comparison to the cumulative received quantity 

 If the quantity deviation of a schedule line could be completely cleared with the 

cumulative received quantity difference, no deviation would be displayed

 If the cumulative received quantity difference was completely cleared, the „absolute“ 

quantity deviation would be displayed as usual

Example:

In the example, a goods receipt about 140 pieces would be 

confirmed. In the current delivery schedule nothing would be 

ordered for Feb.04. The “absolute” quantity deviation about 

25 pieces would be cleared with cumulated quantity 

received. No real deviation should be reported. For the date 

Feb.11 the “absolute” quantity deviation about 25 pieces 

would be cleared with 15 pieces, which remained from

Old DS New DS Deviat

ion

CQ 

received

100 140

Feb.04 25 0

Feb.11 25 0 -10

Feb.18 25 30 5

Feb.25 25 25

goods receipt. The real quantity deviation would be -10 pieces. The cumulated quantity 

received is cleared completely. From the date Feb.25, the quantity deviation would be 

calculated without clearing quantity from goods receipt.
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Deviation Released Quantity regarding Cumulative 

Received Quantity (Week)
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Delivery Schedule Details
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Deviation Released Quantity in Percentage
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Compare Planned Requirement (Week/Month)
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Release Generation: Release Quantity (Day/Week/Month)  
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Release Generation: Cumulated Quantity 

(Day/Week/Month)
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Release Generation: Release Quantity Diff. 

(Day/Week/Month)
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Release Generation: Graphic - Overview
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Release Generation: Graphic – 3D View
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Release Generation: Graphic – 2D View (Groups)



30© SAP SE or an SAP affiliate company. All rights reserved.

Release Generation: Graphic – 2D View Options
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Output in Background (1)
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Output in Background (2)
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Technical Information

Available for SAP ERP ECC 6.0 

Activation of automotive industrialized solution in SAP ERP System not 

necessary

Technical installation is possible remotely

Modification-free

Delivery in Z-namespace
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Source of Information

OSS-System

Notes  (Search term: Automotive Consulting Solutions)

Internet

Overview-, Detail- and Customer presentations

 http://www.sap.com/acs

Email - distribution list 

Signing up through mario.rebitzer@sap.com

http://www.sap.com/acs


Thank you!

Mario Rebitzer 

Platinum Consultant

Industry Area Automotive

SAP Deutschland SE & Co. KG

Hasso-Plattner-Ring 7

69190 Walldorf, Germany

M   +49/ 170 22 00 287

S    +49/ 6227 7 44674

E    mario.rebitzer@sap.com

mailto:mario.rebitzer@sap.com
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No part of this publication may be reproduced or transmitted in any form or for any purpose without the express permission of SAP SE or an 

SAP affiliate company.

SAP and other SAP products and services mentioned herein as well as their respective logos are trademarks or registered trademarks of SAP SE 

(or an SAP affiliate company) in Germany and other countries. Please see http://global12.sap.com/corporate-en/legal/copyright/index.epx for additional 

trademark information and notices.

Some software products marketed by SAP SE and its distributors contain proprietary software components of other software vendors.

National product specifications may vary.

These materials are provided by SAP SE or an SAP affiliate company for informational purposes only, without representation or warranty of any kind, 

and SAP SE or its affiliated companies shall not be liable for errors or omissions with respect to the materials. The only warranties for SAP SE or 

SAP affiliate company products and services are those that are set forth in the express warranty statements accompanying such products and 

services, if any. Nothing herein should be construed as constituting an additional warranty. 

In particular, SAP SE or its affiliated companies have no obligation to pursue any course of business outlined in this document or any related 

presentation, or to develop or release any functionality mentioned therein. This document, or any related presentation, and SAP SE’s or its affiliated 

companies’ strategy and possible future developments, products, and/or platform directions and functionality are all subject to change and may be 

changed by SAP SE or its affiliated companies at any time for any reason without notice. The information in this document is not a commitment, 

promise, or legal obligation to deliver any material, code, or functionality. All forward-looking statements are subject to various risks and uncertainties 

that could cause actual results to differ materially from expectations. Readers are cautioned not to place undue reliance on these forward-looking 

statements, which speak only as of their dates, and they should not be relied upon in making purchasing decisions.
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